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Schroders and Contour have partnered to 
launch Contour’s tech focused long short 
equity strategy on the GAIA platform. We 
spoke to David Meyer about this strategy and 
why the tech sector is well suited to long short 
investing.

Can you tell us about Contour and the 
team behind the fund?

Contour Asset Management LLC was 
established in 2010, when Stockholm-
based alternative asset manager Brummer 
& Partners gave us the mandate to 
exclusively manage the Manticore Fund. 
I am the Principal and Portfolio Manager 
at Contour, and have been a portfolio 
manager on the Manticore Fund since 
2005, which was prior to Contour’s 
formation. The investment team, which is 
based in New York City, possesses deep 
experience of investing in technology 
and comprises four sector heads and two 
traders.  We make long and short public 
equity investments in the Technology, 
Media and Telecom sectors (“TMT”).  Our 
mandate is global, with the substantial 
majority of our exposure currently in the 
US.   

Why does the TMT sector suit long short 
investing?

TMT (“tech”) equity long short has been a 
very successful strategy over time due to 
the rapid pace of change and disruption 
in the sector.  One of the most attractive 
aspects of the tech sector is that regardless 
of the macroeconomic environment, 
there is a steady stream of innovation 
that creates large growth opportunities 
for innovators and creates structural risks 
for incumbents. This dynamic leads to a 
high level of dispersion and volatility in the 
sector, and provides consistent alpha-
generating opportunities on both the long 
and short sides of the portfolio.

What is your investment and trading 
philosophy?

Our goal at Contour is to generate 
strong absolute risk-adjusted returns 
independent of the broader market’s 
performance.  As a team of sector 

specialists, we believe that we are able 
to allocate more resources to analysing 
the sector and should therefore have a 
superior understanding of the technology 
industry compared to generalist funds.  
We expect our performance over time to 
substantiate this belief.  Our research and 
investment horizon focuses on a 6 to 24 
month outlook, as we firmly believe that 
the best opportunities for superior returns 
are captured by identifying multi-quarter 
or multi-year opportunities rather than by 
focusing on a narrow thesis and short-
term events.  The continuous change and 
level of disruption characteristic of the 
technology industry causes securities in 
the sector to be frequently mispriced.  We 
aim to develop a superior understanding 
of these opportunities through rigorous, 
bottom-up fundamental research.  We 
take a style-agnostic approach to investing 
and will tilt towards growth or value as our 
bottom-up research dictates.  Because we 
aim to generate alpha on both sides of the 
portfolio, our shorts are almost exclusively 
single name positions.

How do you generate ideas and what is 
your investment process?

Idea generation is an organic and dynamic 
process at Contour.  With my almost 20 
years of tech investing experience and a 
very seasoned investment team alongside 
me, the biggest challenge isn’t finding 
ideas, but prioritising which ideas to 
pursue.  For every name in the portfolio 
we build propriety financial company 
and industry models.  These models are 
supported by deep, fundamental, bottom-
up research including extensive travel, 
meeting with company management 
teams, and attending industry conferences 
and user group meetings in order to 
verify our theses.  We also use consulting 
networks extensively as an efficient 
and effective way to speak with former 
employees, competitors, experts and the 
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Prior to the inception of Contour in 2010, 
David Meyer joined Brummer & Partners 
in 2004 as a technology analyst covering 
software and information technology (“IT”) 
services for Brummer & Partners’ Zenit 
Fund. In 2005, David became a senior 
member of the investment team managing 
the Manticore Fund, which is now solely 
managed by Contour. 

Before joining Brummer & Partners, David 
was an equity analyst within Morgan 
Stanley’s Investment Management 
Group from 1998 to 2004, where he was 
responsible for covering software, IT 
services, and IT hardware companies. David 
holds a B.A. in Economics from Northwestern 
University.

Outside of the office, David is an avid skier 
and tennis player.  He lives in Connecticut 
with his wife and their two children.
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like to deepen our understanding and 
broaden our perspective. The simple goal 
is to develop a superior and differentiated 
understanding of a company and its 
prospects.  For an initial idea to justify 
additional research and eventually make 
its way into the portfolio, it must exhibit a 
highly asymmetric risk/reward profile of 
at least 2:1 or 3:1. Once a position is in the 
portfolio, we closely monitor risk/reward 
based on current price targets and adjust 
size accordingly over time. Price targets 
are updated on a regular basis as new 
information is gleaned.  

How do you construct your portfolio?

The portfolio is run with a target gross 
exposure between 150% and 250% and 
with a target net exposure between -25% 
and +25%. Net exposure is typically the 
output of bottom up research rather than 
the expression of a macroeconomic view 
or directional market call. Our annualised 
volatility target range is between 10% and 
15%. Position count is typically around 70 
positions with approximately 25 long and 
45 short positions. Short positions are 
single names, and ETFs are only used on 
rare occasions for the purpose of hedging 
out a specific country exposure. Options 
are frequently utilised to enhance the 
expression of a particular issuer-level view. 
We invest across geographies, subsectors 
and market caps within tech and are style 
agnostic in terms of growth, value and 
GARP investing, though we will have style 
tilts dictated by our bottom up research.  
The ultimate goal is to build a portfolio 
that limits downside risk and generates 
sufficient alpha to deliver strong absolute 
returns in varying market conditions.

How do you manage risk in the fund?

Risk is managed in the fund with the 
objective of minimizing losses on both 
an individual name level and on a 
total portfolio basis. Position sizing is 
determined by the risk/reward generated 
by our price targets, as well as a position’s 
liquidity and beta.  While we don’t limit 
exposures to individual sectors, styles 
or market cap bands, we do track 
exposures to all of these variables, and 
well over a dozen others (such as liquidity, 
crowdedness, short interest, fundamentals, 
relative strength and momentum).  All risk 
metrics are monitored on a continuous 
basis both by me and by our traders. 
Formal risk reports are distributed to 
the investment team on a weekly and 
monthly basis. The intent is for the 
portfolio to maintain a liquid profile, and 
we rarely invest in companies with market 
capitalizations below one billion dollars.

What persuaded you to partner with 
Schroders?

After doing extensive research on the 
UCITS market it was clear that Schroders 
was the ideal partner.  In what has become 
an increasingly short-term focused 
industry, Schroders shares our views and 
philosophy around partnership and long-
term value creation.  Its reputation in the 
marketplace is unmatched, as Schroders is 
renowned for its high business standards 
and broad and deep client relationships.  


